
OCTOBER 2020
VIRTUAL SEMINAR
209-915-0957
CHIROPRACTICLIFECOACHING.COM

“No matter

how hard the

past is,  you

can always

begin again.”

-Buddha
Half the words, twice themessage!!!
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(*) Danyel
(*) Robert Kiyosaki
( ) Ellen
( ) Oprah 

Intention is a mental state 
that represents a commitment 
to carrying out an action or 
actions in the future. Intention 
involves mental activities such 
as planning and forethought.

INTENTION; INTENTION IS A MENTAL STATE THAT REPRESENTS A COMMITMENT TO CARRYING OUT AN ACTION OR
ACTIONS IN THE FUTURE. INTENTION INVOLVES MENTAL ACTIVITIES SUCH AS PLANNING AND FORETHOUGHT.

¡ What do you intend to put into todays training?

1) _________________________________________________
2) _________________________________________________
3) _________________________________________________

¡ What do you intend to get out of todays training?

1) _________________________________________________
2) _________________________________________________
3) _________________________________________________

Signed ______________________ October 2020

Emily Marie Baker age 7
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“Inaction breeds doubt and fear. 
Action breeds confidence and 

courage. If you want to conquer 
fear, do not sit home and think 
about it. Go out and get busy.” 

―Dale Carnegie

IT’S EASY TO COMPLICATE THE SIMPLE, EVERYONE DOES IT.
TRUE GENIUS LIES IN SIMPLIFYING THE COMPLICATED!!!

¡ “Simplicity is the ultimate sophistication.”   -Leonardo da Vinci

¡ “There is no greatness where there is not simplicity, goodness and truth.”   -Leo Tolstoy

¡ “The art of being wise is the art of knowing what to overlook.”   -William James

¡ “The ability to simplify means to eliminate the unnecessary so that the necessary may speak.”   -Hans Hoffmann

¡ “Enjoy the little things, for one day you may look back and realize they were the big things.”   -Robert Brault

¡ “Three rules of work: Out of clutter find simplicity; From discord find harmony; In the middle of difficulty lies 
opportunity.”   -Albert Einstein

¡ “Simple can be harder than complex: You have to work hard to get your thinking clean to make it simple. But it’s 
worth it in the end because once you get there, you can move mountains.”  - Steve Jobs

¡ “See less so you can serve more, do less so they receive more, acquire less so you can have more.”   -Dr B
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“SEE LESS SO YOU CAN SERVE MORE”

¡ See the patient's entire existence improve when they get the care they 
need.
¡ Don’t see them simply feeling better, or not.

¡ Don’t see them not wanting that much care.

¡ Don’t see them wanting their insurance to cover the care they need. 

¡ Don’t see them not being able to afford the care they need.

“DO LESS SO “THEY” RECEIVE MORE”

¡ Let the patient's entire existence improve when they get the care they 
need.
¡ Don’t chase the symptoms and wonder why they left before they got the care they needed.

¡ Don’t adjust four, five, six or more areas and NOT see the miracles “THE BODY” is capable of.

¡ Don’t try to solve every ache in one day when you told them it would take months.
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“ACQUIRE LESS SO YOU CAN HAVE MORE”

See the patient's entire existence improve when they get the care they need and that is 
all we should be thinking about when caring for a patient.
¡ I’d rather share a simple explanation of what we can do for them than a complicated explanation that 

we cannot explain, or they cannot understand.

¡ I’d rather rent an 1850 square foot office in a high ”FOOT TRAFFIC” location than own a 5,000 
square foot free-standing building with limited foot traffic.

¡ If you can not explain what you do simply, you simply can not explain what you do. 

“SEE LESS SO YOU CAN SERVE MORE, 
DO LESS SO “THEY” RECEIVE MORE, 
ACQUIRE LESS SO YOU CAN HAVE 

MORE.”   
-DR B
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AN OVERVIEW OF;
‘HOW TO WIN FRIENDS & INFLUENCE PEOPLE’ 

-DALE CARNEGIE

FUNDAMENTAL TECHNIQUES IN HANDLING PEOPLE

1. “If you want to gather honey, don’t kick over the beehive.”
1. Don’t criticize, condemn or complain.

2. A great person shows greatness by the way they treat the little men.

3. To know all is to forgive all.

2. The big secret of dealing with people
1. Give honest and sincere appreciation.

3. “He who can do this has the whole world with him. He who cannot
walks a lonely way.”

1. Arouse in the other person an eager want.
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SIX WAYS TO MAKE PEOPLE LIKE YOU

1. Do this and you’ll be welcome anywhere
1. Become genuinely interested in other people. 

2. A simple way to make a good first impression
1. Smile.

3. If you don’t do this, you are headed for trouble
1. Remember that a person’s name is to that person the sweetest and most important sound in

any language.

4. An easy way to become a good conversationalist
-Be a good listener. Encourage others to talk about themselves.

5. How to interest people
-Talk in terms of the other person’s interests.

6. How to make people like you instantly
-Make the other person feel important—and do it sincerely. 
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HOW TO WIN PEOPLE TO YOUR WAY OF THINKING
1. You can’t win an argument

1. The only way to get the best of an argument is to avoid it.

2. A sure way of making enemies---and how to avoid it
1. Show respect for the other person’s opinions. Never say, “You’re wrong.”

3. If you’re wrong, admit it
1. If you’re wrong, admit it quickly and empathetically.

4. A drop of honey
1. Begin in a friendly way.

5. The secret of Socrates
1. Get the other person saying “yes, yes” immediately.

6. The safety valve in handling complaints

-Let the other person do a great deal of the talking

7. How to get cooperation

-Let the other person feel that the idea is hers or his.

8. A formula that will work wonders for you
-Try honestly to see things from the other person’s point of view.

9. What everybody wants
-Be sympathetic with the other person’s ideas and desires.

10. An appeal that everybody likes
-Appeal to the nobler motives.

11.The movies do it. TV does it. Why don’t you do it?
-Dramatize your ideas.

12.When nothing else works, try this
-Throw down a challenge.
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BE A LEADER: HOW TO CHANGE PEOPLE WITHOUT GIVING 
OFFENCE OR AROUSING RESENTMENT

1. If you must find fault, this is the way to begin
1. Begin with praise and honest appreciation.

2. How to criticize—and not be hated for it
1. Call attention to people’s mistakes indirectly.

3. Talk about your own mistakes first
1. Talk about your own mistakes before criticizing the other person.

4. No one likes to take orders
1. Ask questions instead of giving orders.

5. Let the other person save face
1. Let the other person save face.

6. How to spur people onto success
1. Praise the slightest improvement and praise every improvement. Be “hearty in your approbation

and lavish in your praise.”

7. Give a dog a good name
1. Give the other person a fine reputation to live up to.

8. Make the fault seem easy to correct
1. Use encouragement. Make the fault seem easy to correct.

9. Making people glad to do what you want
1. Make the other person happy about doing the thing you suggest.
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IF YOU TRAIN ON THESE SIMPLE DALE CARNEGIE IDEAS 
YOUR LIFE WILL CHANGE IN POSITIVE WAYS YOU CAN 

NOT EVEN IMAGINE!!! IT IS TRULY THE LITTLE THINGS IN 
LIFE THAT EVENTUALLY BECOME THE BIG THINGS.

FINISHING 2020 BETTER THAN PLANNED

¡ What was your 2020 collection goal?        What is your 2020 collection goal? 
¡ These two entirely different questions explain exactly where you are at this moment.

¡ In our amazing NBCC group I’ve heard;

¡ “I’m lucky to even be open after what COVID did to this country this year.”

¡ “As crazy as this year has been, I’m shocked that we’re doing as good as we are.”

¡ “We don’t say it out loud but COVID has been the best thing that has ever happened to us, we are collecting over 40% 
more than our original planned goal. It has been way better than we could have dreamed!”

¡ What you think about, you talk about, then you must act on to have “it” come about!!!

¡ What are you thinking about? What are you talking about? What are you acting on?

¡ What is your team thinking about? What are they talking about? What are they acting on?
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2020-YEAR GOAL MINUS YOUR CURRENT (9 MONTHS) COLLECTIONS DIVIDED BY THE 
REMAINING 3 MONTHS LEFT IN THIS YEAR DIVIDED BY YOUR NEW PATIENT AVERAGE CHARGE. 

EXAMPLE; $1,000,000 - $765,000 = $235,000 DIVIDED BY 3 = $78,334 DIVIDED BY $5,000(BY YOUR 
CASE AVERAGE) = 16 NEW PATIENTS STARTING PER MONTH AND YOUR MAINTENANCE CAN 
BE ADDITIONAL.

WHAT COULD YOU DO TO GENERATE 16 NEW PATIENTS PER MONTH?
-KNOW YOU CAN
-TALK ABOUT HOW YOU CAN
-ACT ON WHAT YOU KNOW YOU NEED TO DO
-DECIDE---COMMIT---SUCCEED

GENERATING NEW PATIENTS

¡ Look at referral statements as life changing (possible life saving) events that you direct 

(don’t assume they know & will act on what’s best for their loved ones)
¡ Long term patients 

¡ Mid term patients 
¡ New patients 

¡ Orientation/Health care talk videos

¡ Groupon
¡ Social media (Facebook, Instagram, etc.)

¡ Business talks

¡ These all need a directed call to action
¡ November 20th to January 3rd (I wouldn’t attempt to compete with Holiday advertising)
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DEBT REDUCTION MASTERY CREATING FREEDOM FOR 
YOU
¡ First you must know where you are with your goals, your debt & your assets.

¡ Your goals (your planned life)
¡ What does your life's movie look like?    -if you’re the writer, director and star?

¡ Your debt
¡ Name of debt     balance     monthly payment

¡ Pay off from the bottom up

¡ Don’t create new debt

¡ Freedom

¡ Your assets
¡ Are your assets feeding you or eating you?

¡ Home $475,000 $4,250

¡ Student loans $285,000 $3,870

¡ Car $46,000 $985

¡ Visa $20,700 $500

¡ Macys CC $1,980 $100

¡ Big O Tire $1,270 $95
¡ __________ _______

¡ $829,950 $9,800

If you paid an additional $400 per month this debt would 
require 18 years to pay off.

If you paid an additional $700 per month this debt would 
require 12 years to pay off.

If you paid an additional $1,200 per month this debt 
would require 10 years to pay off.

If you paid an additional $1,800 per month this debt 
would require 8 ½ years to pay off.

*** Paying the minimum 
could take 30 plus years!!!
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LIVING YOUR LIFE & WORK GOALS RIGHT NOW

WHAT ARE YOUR GOALS???
¡ Spiritual?

¡ Physical?

¡ Financial?

¡ SMART goals
¡ The "SMART" acronym stands for "specific," "measurable," "attainable," "relevant," and "time-bound." Each SMART goal you create 

should have these five characteristics to ensure the goal can be reached. 
¡ Use specific wording.

¡ Include measurable goals.

¡ Aim for realistically attainable goals.

¡ Pick relevant goals that relate to your business & life.

¡ Make goals time-bound by including timeframe and deadline information.
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5 WAYS TO START LIVING YOUR DREAM LIFE TODAY

¡ 1. Get honest about what you want from life. It’s scary to admit what you want to do and what you want from 
your life. You may want something that’s well outside of your comfort zone and even scares others in your life, but those 
dreams are in your heart and mind for a reason. Sit down and say it out loud. No matter how crazy it sounds — get 
real.

¡ 2. Use the Internet to research your dream.We live in a time where information is readily available. If you own a 
smartphone or have access to the Internet, you can research what it would take to make your dream life a reality. You 
don’t have to guess; chances are someone has mapped out what you need to know.

¡ 3. Put a plan together and take the first steps. If your dream life is going to become a reality, you’re going to need 
a plan. It’s amazing how many people “wing it” and end up failing. If you want to quit your job — you should have 
another job/business in your plan and an emergency fund. If you wish to lose weight — you should map out a healthy 
diet and exercise plan. You get the picture, but the plan, implemented over time, is how you’ll reach your goals.

¡ 4. Ignore self-limiting beliefs and negative people. Along the journey to your dream life, you’ll encounter doubt, 
fear, and self-limiting beliefs. There will be people in your life who don’t get it and will make their opinion known. If you 
listen to any negativeness, it will convince you what you want is impossible, and you won’t take the necessary steps to 
make your dream life a reality.

¡ 5. Choose to live life every day.You can miss so much that life has to offer with the chaos and busyness of life. It’s 
easy to get caught in routines and what feels comfortable. The problem is that all anyone is guaranteed is this moment. 
It’s important to live each day as if it were the last because it very well may be.

GETTING A HUGE JUMPSTART ON  YOUR RETIREMENT 
ACCOUNT
¡ 1. Create a rainy-day fund.

¡ Those who don’t have at least six months’ worth of basic living expenses in a liquid account—think savings account or money-market mutual 
fund—should make that their priority. This money will help in the event of an emergency like a job loss or health crisis. But it can also cover 
unexpected expenses like car or roof repairs.

¡ 2. Tackle your debt.

¡ Your assets minus your liabilities equals your total net worth. You can boost this number even without saving by shrinking your debt. 
Common financial wisdom holds that you should pay off the credit card with the highest interest rate first, but sometimes it makes more 
emotional sense to pay off a small balance in full. “Knocking out those small ones gives you some satisfaction,”

¡ 3. Put savings on autopilot.
¡ You shouldn’t wait until your debt is completely erased to begin saving for retirement. You’ll want to eventually be saving at least 10% of your 

income, but you can get there over time. If your company has a 401(k) and you’re not contributing to it yet, then start with 2% and live with 
that for three months. You’ll barely notice the difference in your paycheck.  At the end of three months, up your contribution by another 2%.

¡ 4. Maximize your human capital.
¡ One way to stretch your nest egg is by working longer. Those who will likely fall short of their savings goals need to make sure they’re able to 

work for as long as possible. Some careers and workplaces are friendlier to older workers than others. If you can’t imagine staying at your job 
until age 70 or even beyond, it might make sense to retrain for another, even if that means putting your retirement savings on hold for a short 
time.
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COMPOUNDING 
INTEREST
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COMPOUNDING INTEREST THOUGHTS

$1,000 INITIAL DEPOSIT WITH $200 PER MONTH AUTO DEPOSITED FOR;

10 YEARS?
20 YEARS?
30 YEARS?
40 YEARS?
50 YEARS?
60YEARS? 
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WHEN IS THE BEST TIME TO PLANT A TREE?

¡20-years ago

¡RIGHT NOW!!! The key to any journey is getting started.

REPORT OF FINDINGS 
SPECIFICALLY WHEN ANOTHER DC TOOK INITIAL CONSULTATION

¡(To Patient) “Mary we were not completely sure we could help you yesterday and today we are.  It is 
going to be a bit more complicated than we thought. “

¡(To spouse):  “John, again thank you for being here today.  Before we get going, I want to let you know 
this hour is going to be extremely important for you and Mary. I will explain everything you need to know 
but please ask any questions (both of you) if I miss anything that is important to either of you.”

¡Review of Symptoms (Current and Past):  “To bring you up to speed John, Mary told us yesterday about 
her lower back and how it has affected her.  This last year the pain has been on and off, but we’ve traced it 
all the way back to a slip-and-fall accident she had in the kitchen almost 20 years ago.  I don’t know if you 
recall that incident or not, but that was the first time she ever damaged her low back that we know. I can 
tell you that YESTERDAY, we were both wondering if that old injury was what’s weakened her lower back, 
causing her current symptoms.  Well, it’s very clear today that this IS the case. We already see visual 
damage on x-ray and Mary, you’re only 45 years old.  So it turns out, this problem is not a one-year 

problem, it’s a 20-year problem. Now, the good news is, we can help you.”

Do NOT go directly from adjusting energy to a report!
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¡Plan:   “Today what we’re going to do is show you, John and Mary:
¡ “1) What’s wrong, 2) why it’s wrong, 3) what’s fixable & what’s patchable and what that means, 4) 
how long it will take and 5) of course what it will cost.”

¡1)“Exactly what's wrong with Mary's low back.”

¡2) “Mary, why it's been a problem for over 20 years, and especially why it’s been getting worse 
this last year.”

¡3) “There are spinal bones, that are misaligned, and are therefore 100% fixable.  However, a few 
vertebrae and discs are damaged and therefore only patchable because of the length of time and 
wear.  I will explain what that means for you.”

¡4) “We’re going to go over some time parameters, specifically when does relief start, how will we 
correct what is correctable and when you will be ready for maintenance.”

¡5) “And of course, we’re going to go over the cost of care.”

¡An excellent presentation leaves no questions. 

IT SHOULD NEVER MATTER WHO TOOK THE CONSULTATION OR 
GIVES THE REPORT --- BECAUSE IT IS ONLY ABOUT THE PATIENT 
GETTING THE CARE THEY NEED!!!
.
TIME TO ROLE PLAY EXCELLENCE. 

REMEMBER, 
IF YOU DON’T GET THIS, 
THEY WON’T GET THE CARE THEY NEED!!! 
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DC FINANCIAL
2-3 MINUTES

¡“So, the last two things we have to cover are the visits you need & the cost of the 
care you need. The care you need is the care you need, and the cost is the cost.  You’ll 
need 6 months of care, so let me outline the entire cost for you. 

¡It’s necessary for you to be seen daily for the first 7 visits, then 3 times per week for 
the next 6 months and the cost of that is fifty-eight, ten (5810).  You will also need 6 
re-exams to measure your improvements and make sure we're hitting the measurable 
milestones for your optimum correction. That equals five, ninety-four (594).  Plus, at 
the end of your corrective care, you will need a post-set of x-rays for two, ninety-nine 
(299).  That totals sixty-seven-o-three (6703).  That’s the care you need and the total 
cost of it.” (count for five seconds, flip the page)

¡“Now in situations like yours, because you need this much care,  we’ve 
created a way to save your family a lot of money and keep our fees as low as 
possible. 

¡We’ll have you pay for your care up front to save you writing eighty checks 
and save us having (and paying) an extra person to process all those checks ---
which will allow you to focus on getting well. Here’s how it works: we take the 
sixty-seven-o-three (6703) and take off 20%.  That’s a savings of one thousand, 
three hundred forty-one dollars ($1341)!  Therefore, your total is fifty-three-
sixty-two (5362). Is that what you want to do? (Patient says, yes! That’s great!) 

¡We take cash, credit card, or check. How do you want to take care of it (end 
on a high note)?”
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BAKER FAMILY CHIROPRACTIC
Initial Intensive Care and

Correction, Strengthening and Rehabilitation Care Schedule
for JANET SMITH
Daily care for 7 days,

Three times per week care for 24 weeks.
79 Visits @ 70 = 5,810, 6 Re-examinations @ 88 = 594 & 

Re X-Ray allowance = 299
Total care value = 6,703

Rules for NEW PATIENT acceptance:
( ) We cannot help you if you’re not here. You must make all appointments.

( ) To GET BETTER FASTER and MAINTAIN YOUR SPINAL CORRECTIONS, You must attend the new patient orientation.
( ) Tell your friends and family about your chiropractic experience with us.

( ) All your questions are important - please ask them.
( ) For your convenience, please program our office number into your cell phone.

(209) 222-2222
( ) Should you decide to end your care prematurely all pre-payments will be refunded (minus the regular undiscounted 

amount of the care you have received) with-in two weeks of your notification to us.
Patient signature _______________________ date ________

Prepared by ___________________

• Our simple payment plans keep our fees affordable for our patients and greatly reduce paperwork for
all of us. We have found our fees would have to go up over 35% if people paid at each visit. Therefore

to keep our fees low we do not offer that option. 

Corrective Care payment plan: Pre-pay for your care and save 20% today!!!
Care value  6,703

Minus 20% = 1,341 Total 5,362

Rules for NEW PATIENT acceptance:
( ) We cannot help you if you’re not here. You must make all appointments.

( ) To GET BETTER FASTER and MAINTAIN YOUR SPINAL CORRECTIONS, You must attend the new 
patient orientation.

( ) Tell your friends and family about your chiropractic experience with us.
( ) All your questions are important - please ask them.

( ) For your convenience, please program our office number into your cell phone. (209) 222-2222
( ) Should you decide to end your care prematurely all pre-payments will be refunded (minus the regular 

undiscounted amount of the care you have received) with-in two weeks of your notification to us.
Patient signature _______________________________ date ________ 

Prepared by ___________________
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DCS THIS IS SIMPLY PART OF YOUR JOB, NOTHING MORE OR 
NOTHING LESS!!! 
“YOU WILL REQUIRE THIS MUCH CARE AND IT WILL COST THIS MUCH.”

TIME TO ROLE PLAY EXCELLENCE. 

IF YOU DON’T GET THIS, THEY WON’T GET THE CARE THEY NEED!!! 

CA Initial Financial Script

The doctor has just finished the ROF and made the patients first adjustment.

(CA must first BOND with the patient)

“Hello Mary, I’m Candace-Welcome back!!! (energy is Happy and loving) I’m so glad that Dr. Baker can help youJ He’s 
helped hundreds, probably even thousands of patients with conditions just like yours --- you’re in great hands!!!
And Joe (Mary’s husband/friend) it’s great to meet you, you probably have a busy schedule, so I want to thank you for 
coming in today and supporting Mary. (energy is of concern and sincerity)
Mary it looks like you have been suffering or a long time.  I believe you were meant to be here. My job is easy I’m going to 
go over the care you need and set a convenient schedule to get you that care. Let’s go over this together…J (turn the 
clipboard around facing the patient)
I noticed you came in for both your appointments at 8:00 so if it would be best for you, I can make all your appointments 
for 8:00 --- Perfect!!! J (circle appointments on MAP and fill in time) The only appointment that will be different is this 
next Wednesday I am going to set both you and Joe up for the Orientation class. It’s at 5:45 pm you will come in then to 
get adjusted and the class will start at 6:00 plan on being here about an hour. (it’s a great opportunity to make a date night 
out of it, all you’ll need is a sitter J)
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(change your tone and energy to more serious, remember without this care they’re going to get 
worse, suffer more, and may even die earlier)
Mary, I see it’s necessary for you to be seen; daily for 7 days, three times a week for 24 weeks = A total of 79 office 
visits.  You will need 6 re exams. One every thirty days so we can monitor your progress. On the last re exam you 
will also have an update x ray (pause for a moment-while flipping to page 2)
One of the great things about our office…there are several, but one of them is instead of you writing out 80-90 
checks over the next six months (which would be a lot of wasted time for you and raise our fee’s a lot) we will have 
you pay for care with one check (and we’re ok with cash or credit cardsJ) and as an additional reward for writing 
one check instead of 80 or 90 we’ll discount your care an additional 20% …our patients LOVE this!!! 
Because it does a few things Mary…One-It allows you to simply focus on getting the care you need --- by getting 
the finances out of the way today. Two It allows you to get the care you need at a greatly reduced price --- saving 
you 1,341
So that you get 6,703 --- the care you need
For just 5,362 J
We take Cash, Check, or Charge whatever is convenient for you J---Charge is perfect!!! I can go ahead and take 
the card and run it while I make you copies of everything up front.
(smiling-you have just saved a life) 

I have some patient rules to go over:
We can’t help you if you’re not here. If you need to move, your appointments around please let Candace 
know ahead of time to keep you on track with your care.
To get better faster and maintain your spinal corrections you must attend the Orientation class …I have 
already set you up for thatJ
Tell your Friends and Family about your Chiropractic experience with us…Every person that you refer 
into our office from this moment forward will receive a 100% complimentary consultation with Dr. B ---
Joe since you are here today I’m going to set up a special time for you to get checked out tomorrow 
since your already coming in with Mary at 8:00 am. I’m going to send you home with a confidential and 
get you right in with no wait --- just for youJ!!!
All your questions are important---please ask!

Should you end your care prematurely all your non-used credit will be refunded to you at the non-
discounted price with-in two weeks of notifying us. 
Mary please initial all of these rules, sign and date the bottom….Thanks!”
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“There are a few forms to go over with you as well:
The terms of acceptance-this form says that you are a private pay and have little 
or no insurance that covers the care you need, go ahead and initial here… sign 
and date the bottom. 
The consent form-this form says that you are consenting to the treatment of the 
Doctor and if there is anything out of the scope of chiropractic, we will refer you 
to a specialist. Sign and date the bottom.
The HIPAA-this form says that we follow all of Laws and that all your information 
is private. Sign and date the bottom.
Thank you, Mary you will get copies of everything, you sign today---(SmileJ)”

Make it “special” just for them…it’s not just what you are saying. It’s how you are saying it with 
your body language/tone/confidence/sincerity/LOVE…you are not just saying the script you are 
presenting a present just for them - so you must wrap it that way!!! J

CAs this is simply part of your job, nothing more or nothing 
less!!! 
“They need this much care and it will cost this much.”

Time to role play excellence. 

If you don’t get this, they won’t get the care they need!!! 
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THIS YEAR HAS CERTAINLY BEEN A YEAR OF GROWTH & LEARNING 
FOR ALL.

TO SERVE YOU BEST IN THE COMING YEAR AND TO HELP YOUR 
SCHEDULING THIS IS OUR PLAN;
DECEMBER 2020 THROUGH DECEMBER 2021SEMINARS 
(INCLUDING SUPER ACHIEVER GOLD) WILL BE ON SCHEDULE AND 
RECORDED FOR YOUR INDIVIDUAL TRAINING. 

WHEN THE TRAVEL RESTRICTIONS LIFT, BASED ON YOUR OVERALL 
NUMBERS AND RESPONSES, THERE WILL BE AT LEAST ONE LIVE AND 
IN PERSON SEMINAR AND THERE WILL BE A LIVE, IN PERSON AND 
ON A BEACH SAG.

IF I COULD GIVE YOU ONE MORE THING TODAY, I 
WOULD GIVE YOU THE ABILITY TO SEE YOURSELF 

THROUGH MY EYES. ONLY THEN WILL YOU REALIZE 
HOW SPECIAL YOU ARE TO THIS WORLD!!!

DR. B 


